
 

 
 
American Thermal Instruments (ATI) creates custom temperature monitoring solutions 
that help companies in the pharmaceutical, medical device, food, and industrial sectors 
ensure every product stays protected from packaging to delivery. 
 
We’re looking for a relationship-driven Account Executive to grow business within our 
existing customer base and help deepen partnerships with major healthcare and life 
sciences clients. 
 
This is a great fit for someone who thrives in consultative, value-based sales, understands 
technical products, and is excited by a long-term career path. 
 
What You’ll Do 

• Manage and expand key accounts in the medical device and pharmaceutical 
industries. 

• Build deep relationships within existing enterprise accounts and uncover new 
opportunities. 

• Collaborate with internal teams to develop tailored solutions and proposals. 
• Identify market trends and customers need to inform new products and sales 

strategies. 
• Occasionally field inbound leads and supports inside sales activities. 
• Travel 10-20% for client visits, industry events, and conferences. 

What We’re Looking For 

• ~5 years of B2B account management or technical sales experience, ideally in life 
sciences, healthcare, or medical devices. 

• Strong relationship builder with a consultative sales approach. 
• Excellent communication and presentation skills; comfortable with technical 

discussions. 
• Organized, independent, and motivated by achieving long-term growth goals. 
• Bachelor’s degree in a STEM or business field preferred (or equivalent experience). 
• Must be based within driving distance of Dayton, OH. 

Why ATI 

• Meaningful products that safeguard patient health and product integrity. 
• Collaborative, close-knit culture with visible leadership. 

 
If you are interested in working for an innovative company that is committed to providing 
high-value solutions to industry leaders, please submit your resume. 


